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Abstract: - Business model innovation (BMI) is receiving increased attention in the firm's practice and research. 

Business models have become essential for a firm to commercialize new ideas and technologies. However, the 

practice of business model innovation in SMEs still needs to be improved, whereas BMI can be beneficial for 

SMEs. The studies investigating dynamic capabilities as an exogenous variable for business model innovation 

still need to be completed. This study aims to see the influence of networking capability and learning capability 

as part of dynamics capability on business model innovation which further leads to firm performance. A 

quantitative study was conducted to see the relationship. A total of 234 respondents participated in this study, 

and the data were eligible for further analysis. SMART PLS version 3.3.3 was used to analyze the data. The 

result showed that networking and learning capability positively influenced business model innovation, and 

business model innovation positively influenced firm performance. This research validated the concept of 

dynamic capabilities relationship with business model innovation. This research reinforced the statement that 

the business model innovation construct is mediative. This research strengthens various studies on the positive 

influence of business model innovation on firm performance. 
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1Introduction 
Business model innovation (BMI) is receiving 

increased attention in the firm's practice and 

research. Business models have become essential 

for a firm to commercialize new ideas and 

technologies, [1]. The firm provides an 

organization's configurational enactment of a 

specific opportunity, [2], such as the consistent and 

integrated description of the firm and the way to get 

revenues and profit, [3]. Business model innovation 

can be defined as discovering a fundamentally 

different business model in an existing business, 

[4]. Another expert stated that business model 

innovation was also a new business logic for the 

firm and new ways to create and measure the value 

for its stakeholders, [5].  

The emergence of new models and business 

innovation becomes the background of this study. It 

is also reflected by recent issues and an exponential 

increase of related articles in peer-reviewed 

academic journals, [6]. Business model innovation 

is a central theme in entrepreneurial research, [6], 

[7] considering the need for relevance of 

entrepreneurs' business organizations in their 

business development, [1]. The Small and Medium 

Enterprises (SMEs), the research topic of business 

model innovation needs to be developed to improve 

its progress at the firm level, [8]. Only 35% of 

European SMEs understand this concept, [9]. In 

general, many business actors only understand 

innovations at the product and service level, [10]. 

SMEs in Indonesia contribute up to 97% of 

employment and 57.24% of the GDP, [11]. The 

most significant business sector in SMEs in 

Indonesia is culinary, which will be the focus of 

this study. Indonesia's culinary industry SMEs have 

an immense GDP contribution among the 16 

creative economy subsectors, with the number of 

actors reaching 1,249,106 with a labor absorption 

rate of 7,983,259, [12]. According to data from the 

Global Entrepreneurship Monitor-GEM, the 

culinary sector is the primary preference for a 

person to do business in Indonesia, [13]. At the 

global level, the number of SMEs reaches 90% of 

business actors with a labor absorption rate of 63%, 

[14]. Through the development of business model 
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innovation, it is hoped that this condition will 

become the direction of a strategic posture for 

SMEs because of the harmony of business, market, 

and industry, [15], [16].  

Dynamic capability is widely oriented to 

synthesizing business model innovation, [17], [18], 

[19]. Dynamic capabilities and business model 

innovations aim to create value through business 

organizations, [20]. Business model innovation is a 

mediative variable influencing performance, [8], 

[21], [22]. At the same time, the dynamic capability 

requires various mediating variables to affect 

performance, [23], [24]. The direction of dynamic 

capability synthesis toward business model 

innovation comes in two forms. First, the concept 

of dynamic capabilities directly toward business 

model innovation, [19]. Second, the dynamic 

capabilities partially toward business model 

innovation, [25]. This study used the first approach, 

which seen dynamic capability can directly 

influence business model innovation. 

The studies investigating dynamic capabilities 

as an exogenous variable for business model 

innovation are still very limited. So far, the 

developments have only been on the theme of 

marketing capabilities,  [26], firm capabilities, [27], 

[28], and integration capabilities, [22], as 

exogenous variables for business model innovation 

constructs. Three of the above studies are in the 

firm context, [22], [26], [27], and only one is in the 

context of SMEs, [28]. This study aimed to develop 

novelty through networking and learning 

capabilities as exogenous variables for SMEs' 

business model innovation. 

 

 

2 Literature Review 
 

2.1 Business Model Innovation (BMI) 
Generally, a business model will be present 

naturally in all businesses, whether planned or 

unplanned, [29], [30]. The business model will 

transform dynamically based on various 

determinations to become more innovative, named 

condition of business model innovation, [29]. 

Innovation in business models will occur in the 

journey of a business organization considering that 

a business model is hypothetical, [31], progressive, 

[32], and prefigurative, [33]. Business model 

innovation can be defined as the discovery of a 

fundamentally different business model in an 

existing business, [4] or a kind of new business 

logic for the firm and new ways to create and 

measure the value for its stakeholders, [5].  

At the SMEs level, the business model innovation 

needs to be carried out because it has been proven 

in various empirical studies to improve firm 

performance. Business model innovation for SMEs 

will be a strategic process because it will be an 

adoption force for (1) firms' value offerings, (2) 

economic models, (3) customer relationships, (4) 

internal infrastructure connected, and (5) target 

markets, [7]. The development process will go 

through various strategic phases, namely (1) 

fundamental levels that include value creation, (2) 

proprietary levels that include the development of 

unique combinations, and (3) rules levels that 

include stabilization. 

The determination of the business model 

innovation can occur due to internal and external 

factors, [25], [34]. [35], stated that business model 

innovation could be developed through (1) activity 

system perspective, (2) perspective dynamic 

capabilities, and (3) adaptive perspective. Other 

studies researched the direction of developing 

business model innovation research, including 

developing antecedents, consequents, mediation, 

and moderation, [25]. 

The development of a business model 

innovation has a robust synthesis with the concept 

of strategic entrepreneurship, resources-based view, 

and dynamic capabilities, [20]. The body of 

research on business model innovation has evolved 

from 1981 - 2012. Research in business model 

innovation and its relation with dynamic 

capabilities became popular from 1972 – 2015, 

[25]. The studies on those two concepts were 

conducted by such as, [17], [18], [19], [25]. 

Dynamic capability is a concept that encourages the 

presence of various capabilities, [36], [37]. This 

study elaborates on dynamic capabilities, including 

networked capabilities, [37], and learning 

capabilities, [38], as influencing factors for 

business model innovation. 

 

2.2 Networking Capability (NC) and 

Business Model Innovation (BMI) 
Networking capabilities are the ability of business 

organizations to utilize, develop, and make 

relationships with business stakeholders for 

performance, [39], [40], [41]. The statement of 

networking theory is about the presence of 

resources and legitimacy, [42], [43]. This 

orientation is aligned with the development of 

resource-based dynamic capabilities, [20], [37], 

[44]. 

Developing networking capabilities is essential 

for SMEs that often have limited resources, [45]. 

SMEs must deliberately develop networking 
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capabilities because business relationships cannot 

be carried out in an ordinary social behavior 

approach, [46]. Essentially, relational relationships 

are often more effective in business development 

than quality transactional relationships, [32]. 

Networking will form the ecosystem needed by 

business organizations, [47].  

Networking will always be needed by business 

organizations both at the stage of (1) business 

opportunity development, (2) organizational 

development, and (3) business establishment 

orientation, [48]. Network development can be 

done at the individual and organizational levels, 

[49]. Through networking, business organizations 

can develop (1) innovation, [50], (2) resources, 

[40], (3) growth, [51], and performance, [52]. 

Networking will generally encourage SMEs 

business organizations to be strategic, [49]. 

Empirically, networking capabilities have been 

studied in various contexts that include (1) business 

internationalization, [53], (2) business organization 

relationships with suppliers, [54], (3) new product 

development, [55], (4) innovation [41], and (5) 

SMEs performance, [39], [41]. This finding 

illustrates that networking capabilities are a 

strategic construct entrepreneurial business 

organizations need, [49]. 

The Influence of networking capabilities on the 

innovation of business models is still very limited 

in research. Research on the relationship between 

the two constructs is still qualitative in the real 

estate sector, [56]. Self-networking capabilities 

have been shown to affect performance, [39], [41]. 

Meanwhile, business model innovation is a 

mediative construct, [21], [22]. Based on these 

conditions, this study wants to see the influence of 

network capabilities on business model innovation. 

H1: Networking Capability significantly positively 

influences Business Model Innovation. 

 

2.3 Learning Capability (LC) and Business 

Model Innovation (BMI) 
Learning capability is the firm's ability to learn 

through various sources systematically for the 

presence of a business performance-oriented 

mindset and behavior, [57], [58], [59]. Through 

learning capabilities, a business organization can 

transform information and knowledge into strategic 

strengths in business, [60]. Learning capabilities 

are elaborative and essential for developing 

dynamic capability studies, [38], [59], [61]. 

Learning capabilities are critical for SMEs because 

they will change knowledge into a business 

mission, [62]. This condition will make SMEs carry 

out a strategic orientation in the entrepreneurial 

phase they are currently undergoing, [57], [63]. 

Through learning capabilities, various core 

competencies can be developed in a business 

organization due to the acquisition and utilization 

of knowledge, [43], [64]. 

The learning process in a business organization 

can be carried out through the stages of (1) 

acquisition, (2) dissemination, (3) inter-

achievement, and (4) institutionalization, [57]. 

Learning development can be developed at an 

individual and organizational level, [62]. Learning 

orientation can be carried out due to the need for 

adaptive or generative learning,  [65]. Learning 

resources can be through (1) initial organizational 

knowledge, (2) experience, (3) other organizational 

conditions, (4) performance conditions, and (5) the 

business environment,  [57]. Learning development 

is carried out to develop devices, behaviors, 

capabilities, and performance,  [62], [66], [67]. 

Management strategic learning capabilities are 

oriented toward resource development, [60]. In 

entrepreneurship studies, learning capabilities are 

essential in developing opportunities, [57]. This 

statement aligns with SMEs' need for performance 

opportunities and advantages in harmony, [43], 

[68]. The opportunities for development and 

resources in a business organization are also in line 

with the development of a business model 

innovation, [17], [18], [21], [35]. 

Empirically, learning capabilities affect SMEs 

in the context of (1) performance, [69], [70], [71], 

(2) innovation, [63], [67], and (3) business 

processes, [72]. The capability of self-research has 

also become a mediation for the relationship of 

business models to technological performance at 

the firm level, [73]. At the SMEs level, it also 

found some business model innovation is 

influenced by learning orientation, [74], and 

mediated by learning capability, [75]. This study 

was intended to test the construct of learning 

capabilities as antecedents for an innovative 

business model. 

H2: Learning Capability significantly positively 

influences Business Model Innovation 

 

2.4 Business Model Innovation (BMI) and 

Firm Performance (FP) 
Naturally, the business model will be present in a 

business organization, and in the way of business, 

the potential for innovating a business model can 

be present, [20]. The business model can be 

understood as the role of business organizations to 

create and convey value for customers for the 

presence of performance, [30]. The development of 

business model innovation research is a concern for 
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many researchers, [10], [25], [35], [76], [77]. The 

researchers developed various measuring 

instruments for the empirical research direction of 

business model innovation. [76], stated business 

model innovation can be estimated through (1) 

reflective measurement, (2) formative 

measurement, and (3) meta-measurement.  

At the SMEs level, innovating business models 

are challenging considering their complexity, [78]. 

Only 35% of SMEs in Europe practice business 

model innovation, [9]. Empirically, business model 

innovations have been shown to have influenced 

the performance of SMEs in various studies, [8], 

[21], [22], [79], [80]. Performance development for 

SMEs requires exploring and exploiting 

opportunities, [81].  

Business model innovation is also a strategic 

option in responding to business environmental 

conditions. In a dynamic business environment, 

business model adaptation will indeed be needed 

for performance improvement [85]. Business model 

innovation itself has been shown to affect the 

performance of entrepreneurial organizations in 

various models of business environment dynamics, 

[82]. In the development of studies among 

researchers, business models are indeed an 

important antecedent for organizational 

performance because of the contributions they 

make [25]. 

Business Model Innovation enables SMEs to 

explore external opportunities and internal 

improvement, [30], leading to performance 

improvement. Based on this condition, the 

following is the hypothesis developed in this study: 

H3: Business Model Innovation significantly 

positively influences Firm Performance 

 

Based on the hypotheses developed, the research 

framework is depicted in Figure 1. 

 
Fig. 1: Research Framework 

 

 

 

 

 

3 Methodology 
 

3.1 Procedure 
This research was designed as a descriptive 

quantitative study. Structured questionnaires were 

used as the instruments for an online survey 

conducted in July 2020. Statements related to the 

variables and other information such as business 

scale, business period, owner education, training 

for management, training for employee, community 

participant, number of places, and number of 

menus (gender, age, location, university, and type 

of university) were the content of the 

questionnaires. Only questionnaires with informed 

consent from respondents were included in the 

analysis. For questions related to the variables that 

were measured, the researcher used a Likert scale 

(from 1 - strongly disagree to 5 - strongly agree). It 

was used for respondents to rate their opinions. The 

survey was conducted online using Google Forms. 

The questionnaire was set so that each respondent 

could only send one response.  

 

3.2 Participant and Unit Analysis 
The population of this research is the small and 

medium-scale (SMEs) culinary businesses. 

According to the government creative economy 

agency, [12], the population is 1.249.106. This 

research used SMEs as a unit analysis. The number 

of samples was calculated using 5-10 times the 

number of indicators, [83], therefore, the researcher 

used a minimum of 230 samples for this study.  

 

3.3 Measurement 
All measurement scales used in this study were 

measured using a framework from a previous 

study. NC was measured using five items from 

[39]. The items used were such as "Ability to have 

good relations with suppliers," "Ability to have 

good relations with customers," "Orientation of 

relationships with potential business partners," and 

"Orientation of relationships with potential buyers 

."LC was measured using six modified items from 

[59]. The items used included "Openness to new 

ideas," "Respect for information," "Organizational 

knowledge for business," "Work team 

development," and "Renewal orientation." 

BMI was measured using eight items modified 

from [19], [21], [80]. The items used included "The 

presence of sustainable product innovation," "The 

presence of exploratory ways of selling," "The 

presence of competitive service," "The presence of 

special relationships with customers," "The 

presence of strategic relationships with suppliers, 

WSEAS TRANSACTIONS on INFORMATION SCIENCE and APPLICATIONS 
DOI: 10.37394/23209.2023.20.21

Pinpin Bhaktiar, Tirta Nugraha Mursitama, 
Idris Gautama So, Sri Bramantoro Abdinagoro, 

Diena Dwidienawati

E-ISSN: 2224-3402 181 Volume 20, 2023



"The presence of business partnerships," "The 

presence of continuous business process 

innovation," and "The presence of integrated 

business processes." 

OP was measured using five items modified 

from [84]. The items used included "Annual 

revenue growth," "Annual profit growth," "Growth 

of new buyers every month," "Customer 

satisfaction to buy Back," and "Growth of brand 

recognition." 

 

3.4 Analysis 
Collected data were analyzed using structural 

equation modeling (SEM) using partial least 

squares (PLS) estimation with SMART PLS 

version 3.3.3. 

 

 

4 Result 
 

4.1 Demographic Respondents 
The majority of respondents to this research were 

business owners (85%). The level of educational 

involvement was also good, reflected through the 

level of education of owners, who were generally 

undergraduates (86%). Moreover, managers (69%) 

and employees (66%) attended business training. 

Respondents were from small (68%) and medium-

sized (32%) businesses. They were pretty 

experienced. Most businesses have reached three 

years and above (66%). Most of them had more 

than one place of business (57%), had a menu 

variant of more than ten (80%), and had 

communities (74%). Business actors were from all 

over Indonesia, both in the city center (55%) and 

the region (45%). 

 

4.2 Analysis 
Table 1 showed that all indicators used for each 

variable were valid and reliable. In this study, the 

composite reliability (CR) of all variables is above 

0.708 which is the reference value. CR of business 

model innovation of 0.922, learning capability of 

0.922, networking capability of 0.921, and 

organizational performance of 0.925. Furthermore, 

in the average variance extracted (AVE) all 

variables are above the value of 0.5 which is the 

reference. AVE of business model innovation of 

0.597, learning capability of 0.702, networking 

capability of 0.745, and organizational performance 

of 0.713. In all indicators themselves, outer loading 

is above 0.7 which is the reference value. 

 

This research also resulted in an R Square for 

business model innovation of 0.662 and 

organizational performance of 0.498. This value is 

above the expected R square reference above 0.25. 

Furthermore, the normal fit index (NFI) reaches 

0.752, where the fit model is expected to be closer 

to 1. The study's standardized root mean square 

residual (SRMR) was also within a value of 0.074 

with the SRMR reference orientation to be below 

0.08.  Therefore, the data could be used for further 

analysis. 

 

The entire relationship between variables was 

significant in the research because it had a T-

statistic result above 1.65. The whole relationship 

between variables also had a positive relationship 

(Figure 2).  

 

Table 1. Measurement Model Analysis 

 

The hypothesis in this study was carried out based 

on a significant and positive relationship, so all 

hypotheses were accepted in this study. Table 2 

shows the conclusion of all the hypotheses in this 

study. 

 

 
Fig. 2: Structural Model Analysis 

 

 

 

 
 

Variable Indicator

s 

Composite 

Reliability 

T-statistic AVE Outer 

Loading 

Business Model 

Innovation 

BMI1 0,922 32,784 0,597 0,818 

BMI2 18,532 0,718 

BMI3 29,033 0,816 

BMI4 13,928 0,721 

BMI5 18,985 0,753 

BMI6 17,816 0,722 

BMI7 32,554 0,803 

BMI8 36,202 0,818 

Learning 

Capability 

LC1 0,922 26,243 0,702 0,847 

LC2 28,416 0,852 

LC3 35,831 0,877 

LC5 23,188 0,797 

LC6 27,293 0,814 

Networking 

Capability 

NC1 0,921 19,302 0,745 0,813 

NC2 31,704 0,876 

NC3 49,520 0,885 

NC4 39,649 0,876 

Firm 

Performances 

FP1 0,925 59,127 0,713 0,887 

FP2 39,636 0,871 

FP3 23,227 0,787 

FP4 35,128 0,815 

FP5 39,208 0,858 
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Table 2. Hypothesis Testing 
Hypotheses Paths t-

statistic 

Value Conclusions 

H1 Networking 

Capability  
 Business 

Model 

Innovation 

7,573 0,458 

(45,8%) 

Accepted 

H2 Learning 

Capability  

 Business 
Model 

Innovation 

4,189 0,327 

(32,7%) 

Accepted 

H3 Business 
Model 

Innovation 

 Firm 
Performance 

3,319 0,325 
(32,5%) 

Accepted 

 

 

5 Discussion 
Networking capability positively affects business 

model innovation, and this results in novelty. 

Networking becomes a statement and an antecedent 

to business model innovation, [56], and strategy, 

[49]. But this research specifically used the 

networking capability construct as an antecedent to 

the construct of business model innovation. 

Networking capabilities are essential to be 

developed by SMEs because the presence of 

networks will produce resources, [40], [42], [43], 

[45], and opportunity, [48], that are needed for the 

development of business model innovations, [7], 

[30]. 

This finding can be an orientation for SMEs to 

develop networks in a designed manner. First, 

SMEs can deliberately join communities or 

associations of strategic business actors to develop 

business networks. Second, SMEs as entrepreneurs 

can develop themselves to have the ability to relate 

well with business stakeholders and also fellow 

business actors to develop resources, markets, and 

business models. Third, SMEs can be involved as 

community administrators or business associations 

to create various strategic relationships. 

In this study, learning capability positively 

influence business model innovation. The 

relationship becomes the novelty of this study, 

considering that previous studies were only 

learning the development of business model 

innovations, [73], [74], [75]. However, the 

construct evidence was still limited because the 

learning capability relationship with business 

model innovation was not firm yet. SMEs were 

necessary to have learning capability because it 

would turn knowledge into a strategic direction, 

[57], [60], [63] and create opportunities for the 

development of business model innovations, [17], 

[18], [21]. 

This finding is an orientation for SMEs to 

develop learning in a designed manner. First, SMEs 

can develop their organizations into learning 

organizations by developing teams, methods, and 

regular scheduling. Second, entrepreneurs can 

develop themselves into learners. Third, SMEs can 

participate in structured learning programs about 

business and management through credible 

institutions. 

This Business model innovations research 

affected performance. It was aligned with various 

statements, [30], [77] and other SME empirical 

research,  [8], [21], [22], [79], [80]. It was 

important to ensure a business model innovation for 

SMEs as a predictive variable for performance, 

considering that the presence of business model 

innovation does not necessarily affect performance, 

[21], [22]. 

This finding becomes a strategic orientation for 

SMEs. First, business model innovation is a 

strategic option for SMEs to run their business 

entrepreneurial as well as strategically because 

business model innovation is an operationalization 

of the concept of strategic entrepreneurship. 

Second, although strategic, make sure business 

model innovation is oriented towards performance 

creation because there are also business model 

innovations that reduce performance. For example, 

because the cost of business model innovation is 

high. Third, this can be a strategic orientation for 

entrepreneurship development in a country in 

empowering SMEs. 

 

 

6 Conclusion 
This research produced several findings that could 

be an interesting discourse. First, this research 

validated the concept of dynamic capabilities 

relationship with business model innovation. In this 

study, dynamic capabilities include networking and 

learning capabilities. Second, this research 

reinforced that the business model innovation 

construct is mediative. Third, this research 

strengthens various studies on the positive 

influence of business model innovation on firm 

performance. Maintaining the relationship between 

business model innovation and firms' performance 

was important because it was an orientation for 

MSMEs to innovate business models. 

 

6.1. Limitations of the Research 
This research had some limitations. First, the 

sample size is relatively small compared to the total 

population. Second, the study only tests the 
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relationships in the culinary business. Third, this 

research only reviews two variables, [82]. 

 

6.2  Further Research Recommendations 
This study has several directions of 

recommendations for future research. The first is 

the development of future constructs using content-

based dimensions, structure, and governance. The 

second, prospective study can specify the dynamic 

capabilities. For example, using digital capabilities, 

innovation capabilities, and so on. The third is 

developing research contexts in various other 

business sectors with a bigger sample size. The 

fourth is to develop dynamic capability dimensions 

based on sensing, seizing, and reconfiguring which 

can also be derived from various dynamic 

capability construct explorations such as learning 

capabilities, networking capabilities, and others. 

The fifth is to develop performance measurement 

based on financial performance only. The sixth is to 

make business model innovation an antecedent of 

dynamic capabilities. 

 

 

References: 

[1] H. Chesbrough, “Business Model 

Innovation: Opportunities and Barriers,” 

Long Range Plann, vol. 43, no. 2–3, pp. 

354–363, Apr. 2010, doi: 

10.1016/j.lrp.2009.07.010. 

[2] G. George and A. J. Bock, “The Business 

Model in Practice and its Implications for 

Entrepreneurship Research,” 

Entrepreneurship Theory and Practice, vol. 

35, no. 1, pp. 83–111, Jan. 2011, doi: 

10.1111/j.1540-6520.2010.00424.x. 

[3] M. Yunus, B. Moingeon, and L. Lehmann-

Ortega, “Building Social Business Models: 

Lessons from the Grameen Experience,” 

Long Range Plann, vol. 43, no. 2–3, pp. 

308–325, Apr. 2010, doi: 

10.1016/j.lrp.2009.12.005. 

[4] C. C. Markides, “Business Model 

Innovation: What Can the Ambidexterity 

Literature Teach US?,” Academy of 

Management Perspectives, vol. 27, no. 4, 

pp. 313–323, Nov. 2013, doi: 

10.5465/amp.2012.0172. 

[5] R. Casadesus-Masanell and F. Zhu, 

“Business model innovation and 

competitive imitation: The case of sponsor-

based business models,” Strategic 

Management Journal, vol. 34, no. 4, pp. 

464–482, Apr. 2013, doi: 10.1002/smj.2022. 

[6] C. Zott, R. Amit, and L. Massa, “The 

Business Model: Recent Developments and 

Future Research,” J Manage, vol. 37, no. 4, 

pp. 1019–1042, Jul. 2011, doi: 

10.1177/0149206311406265. 

[7] M. Morris, M. Schindehutte, and J. Allen, 

“The entrepreneur’s business model: toward 

a unified perspective,” J Bus Res, vol. 58, 

no. 6, pp. 726–735, Jun. 2005, doi: 

10.1016/j.jbusres.2003.11.001. 

[8] R. Gatautis†, E. Vaiciukynaite, and A. 

Tarute, “Impact of business model 

innovations on SME’s innovativeness and 

performance,” Baltic Journal of 

Management, vol. 14, no. 4, pp. 521–539, 

Oct. 2019, doi: 10.1108/BJM-01-2018-

0035. 

[9] B. Harry, M.-C. F. J., and de R. Mark, 

“Business Model Innovation in European 

SMEs: some preliminary findings,” 2016. 

[10] M. Hossain, “Business model innovation: 

past research, current debates, and future 

directions,” Journal of Strategy and 

Management, vol. 10, no. 3, pp. 342–359, 

Aug. 2017, doi: 10.1108/JSMA-01-2016-

0002. 

[11] “Kementrian Koperasi UMKM Indonesia,” 

2018. Kementrian Koperasi UMKM 

Indonesia 

[12] Berkraf, “Outlook Badan Ekonomi Kreatif 

Indonesia 2019, OPUS CREATIVE 

ECONOMY OUTLOOK 2019,” 2019, 

[Online]. Available: 

https;//www.bekraf.go.id 

[13] N. Bosma and D. Kelley, “Global 

Entrepreneurship Monitor 2018/2019 

Global Report,” 2019. 

[14] G. Berisha and J. S. Pula, “Defining Small 

and Medium Enterprises: a critical review,” 

Academic Journal of Business, 

Administration, Law, and Social Sciences, 

vol. 1, no. 1, pp. 17–28, 2015. 

[15] J. G. Covin and D. P. Slevin, “A Conceptual 

Model of Entrepreneurship as Firm 

Behavior,” Entrepreneurship Theory and 

Practice, vol. 16, no. 1, pp. 7–26, 1991. 

[16] C. Zott and R. Amit, “Business Model 

Design: An Activity System Perspective,” 

Long Range Plann, vol. 43, no. 2–3, pp. 

216–226, Apr. 2010, doi: 

10.1016/j.lrp.2009.07.004. 

[17] M. Sosna, R. N. Trevinyo-Rodríguez, and S. 

R. Velamuri, “Business Model Innovation 

through Trial-and-Error Learning,” Long 

WSEAS TRANSACTIONS on INFORMATION SCIENCE and APPLICATIONS 
DOI: 10.37394/23209.2023.20.21

Pinpin Bhaktiar, Tirta Nugraha Mursitama, 
Idris Gautama So, Sri Bramantoro Abdinagoro, 

Diena Dwidienawati

E-ISSN: 2224-3402 184 Volume 20, 2023



Range Plann, vol. 43, no. 2–3, pp. 383–407, 

Apr. 2010, doi: 10.1016/j.lrp.2010.02.003. 

[18] B. Demil and X. Lecocq, “Business Model 

Evolution: In Search of Dynamic 

Consistency,” Long Range Plann, vol. 43, 

no. 2–3, pp. 227–246, Apr. 2010, doi: 

10.1016/j.lrp.2010.02.004. 

[19] D. J. Teece, “Business models and dynamic 

capabilities,” Long Range Plann, vol. 51, 

no. 1, pp. 40–49, Feb. 2018, doi: 

10.1016/j.lrp.2017.06.007. 

[20] S. Schneider and P. Spieth, “Business 

Model Innovation: Towards An Integrated 

Future Research Agenda,” International 

Journal of Innovation Management, vol. 17, 

no. 01, p. 1340001, Feb. 2013, doi: 

10.1142/S136391961340001X. 

[21] H. Guo, J. Tang, Z. Su, and J. A. Katz, 

“Opportunity recognition and SME 

performance: the mediating effect of 

business model innovation,” R&D 

Management, vol. 47, no. 3, pp. 431–442, 

2017. 

[22] C. Pang, Q. Wang, Y. Li, and G. Duan, 

“Integrative capability, business model 

innovation and performance,” European 

Journal of Innovation Management, vol. 22, 

no. 3, pp. 541–561, Jun. 2019, doi: 

10.1108/EJIM-09-2018-0208. 

[23] A. Protogerou, Y. Caloghirou, and S. 

Lioukas, “Dynamic capabilities and their 

indirect impact on firm performance,” 

Industrial and Corporate Change, vol. 21, 

no. 3, pp. 615–647, Jun. 2012, doi: 

10.1093/icc/dtr049. 

[24] A. Pezeshkan, S. Fainshmidt, A. Nair, M. 

Lance Frazier, and E. Markowski, “An 

empirical assessment of the dynamic 

capabilities–performance relationship,” J 

Bus Res, vol. 69, no. 8, pp. 2950–2956, 

Aug. 2016, doi: 

10.1016/j.jbusres.2015.10.152. 

[25] N. J. Foss and T. Saebi, “Fifteen Years of 

Research on Business Model Innovation,” J 

Manage, vol. 43, no. 1, pp. 200–227, Jan. 

2017, doi: 10.1177/0149206316675927. 

[26] M. Brettel, S. Strese, and T. C. Flatten, 

“Improving the performance of business 

models with relationship marketing efforts – 

An entrepreneurial perspective,” European 

Management Journal, vol. 30, no. 2, pp. 

85–98, Apr. 2012, doi: 

10.1016/j.emj.2011.11.003. 

[27] M. Hock, T. Clauss, and E. Schulz, “The 

impact of organizational culture on a firm’s 

capability to innovate the business model,” 

R&D Management, vol. 46, no. 3, pp. 433–

450, 2015. 

[28] T. Pucci, C. Nosi, and L. Zanni, “Firm 

capabilities, business model design and 

performance of SMEs,” Journal of Small 

Business and Enterprise Development, vol. 

24, no. 2, pp. 222–241, May 2017, doi: 

10.1108/JSBED-09-2016-0138. 

[29] A. Osterwalder, Y. Pigneur, and C. L. 

Tucci, “Clarifying Business Models: 

Origins, Present, and Future of the 

Concept,” Communications of the 

Association for Information Systems, vol. 

16, no. 1, 2005, doi: 

10.17705/1CAIS.01601. 

[30] D. J. Teece, “Business Models, Business 

Strategy and Innovation,” Long Range 

Plann, vol. 43, no. 2–3, pp. 172–194, Apr. 

2010, doi: 10.1016/j.lrp.2009.07.003. 

[31] J. Margretta, “Why Business Models 

Matter,” Harv Bus Rev, 2002. 

[32] A. la Rocca and I. Snehota, “Business 

models in business networks – how do they 

emerge?,” IMP Journal, vol. 11, no. 3, pp. 

398–416, Oct. 2017, doi: 10.1108/IMP-07-

2017-0039. 

[33] M. Haggège, C. Gauthier, and C.-C. Rüling, 

“Business model performance: five key 

drivers,” Journal of Business Strategy, vol. 

38, no. 2, pp. 6–15, Apr. 2017, doi: 

10.1108/JBS-09-2016-0093. 

[34] E. Casprini, T. Pucci, and L. Zanni, 

“Business model shifts: a case study on 

firms that apply high technology to cultural 

goods,” Technol Anal Strateg Manag, vol. 

26, no. 2, pp. 171–187, Feb. 2014, doi: 

10.1080/09537325.2013.850474. 

[35] W. Wahyono, “Business model innovation: 

a review and research agenda,” Journal of 

Indian Business Research, vol. 11, no. 4, 

pp. 348–369, Oct. 2018, doi: 10.1108/JIBR-

12-2017-0251. 

[36] C. Battistella, A. F. de Toni, G. de Zan, and 

E. Pessot, “Cultivating business model 

agility through focused capabilities: A 

multiple case study,” J Bus Res, vol. 73, pp. 

65–82, Apr. 2017, doi: 

10.1016/j.jbusres.2016.12.007. 

[37] D. J. Teece, G. Pisano, and A. Shuen, 

“DYNAMIC CAPABILITIES AND 

STRATEGIC MANAGEMENT,” Strategic 

Management Journal, vol. 18, no. 7, pp. 

509–533, 1997. 

WSEAS TRANSACTIONS on INFORMATION SCIENCE and APPLICATIONS 
DOI: 10.37394/23209.2023.20.21

Pinpin Bhaktiar, Tirta Nugraha Mursitama, 
Idris Gautama So, Sri Bramantoro Abdinagoro, 

Diena Dwidienawati

E-ISSN: 2224-3402 185 Volume 20, 2023



[38] S. A. Zahra, H. J. Sapienza, and P. 

Davidson, “Entrepreneurship and Dynamic 

Capabilities: A Review, Model and 

Research Agenda*,” Journal of 

Management Studies, vol. 43, no. 4, pp. 

917–955, 2006. 

[39] A. Walter, M. Auer, and T. Ritter, “The 

impact of network capabilities and 

entrepreneurial orientation on university 

spin-off performance,” J Bus Ventur, vol. 

21, no. 4, pp. 541–567, Jul. 2006, doi: 

10.1016/j.jbusvent.2005.02.005. 

[40] M. Mitrega, S. Forkmann, C. Ramos, and S. 

C. Henneberg, “Networking capability in 

business relationships — Concept and scale 

development,” Industrial Marketing 

Management, vol. 41, no. 5, pp. 739–751, 

Jul. 2012, doi: 

10.1016/j.indmarman.2012.06.002. 

[41] R. Zacca, M. Dayan, and T. Ahrens, 

“Impact of network capability on small 

business performance,” Management 

Decision, vol. 53, no. 1, pp. 2–23, Feb. 

2015, doi: 10.1108/MD-11-2013-0587. 

[42] K. M. Eisenhardt and J. A. Martin, 

“DYNAMIC CAPABILITIES: WHAT 

ARE THEY?,” Strategic Management 

Journal, vol. 21, no. 10–11, pp. 1105–1121, 

2000. 

[43] R. Ireland, “A Model of Strategic 

Entrepreneurship: The Construct and its 

Dimensions,” J Manage, vol. 29, no. 6, pp. 

963–989, Dec. 2003, doi: 10.1016/S0149-

2063(03)00086-2. 

[44] L. P. Kyrgidou and M. Hughes, “Strategic 

entrepreneurship: origins, core elements and 

research directions,” European Business 

Review, vol. 22, no. 1, pp. 43–63, Jan. 2010, 

doi: 10.1108/09555341011009007. 

[45] S. Adomako, A. Danso, N. Boso, and B. 

Narteh, “Entrepreneurial alertness and new 

venture performance: Facilitating roles of 

networking capability,” International Small 

Business Journal: Researching 

Entrepreneurship, vol. 36, no. 5, pp. 453–

472, Aug. 2018, doi: 

10.1177/0266242617747667. 

[46] P. H. Kim and H. E. Aldrich, “Social 

Capital and Entrepreneurship,” Foundations 

and Trends® in Entrepreneurship, vol. 1, 

no. 2, pp. 55–104, 2005. 

[47] C. Mason and R. Brown, “Entrepreneurial 

Ecosystems And Growth Oriented 

Entrepreneurship,” Final Report to OECD, 

Paris, vol. 30, no. 1, pp. 77–102, 2014. 

[48] M. A. Martinez and H. E. Aldrich, 

“Networking strategies for entrepreneurs: 

balancing cohesion and diversity,” 

International Journal of Entrepreneurial 

Behavior & Research, vol. 17, no. 1, pp. 7–

38, Feb. 2011, doi: 

10.1108/13552551111107499. 

[49] J. W. Upson, N. L. Damaraju, J. R. 

Anderson, and J. B. Barney, “Strategic 

networks of discovery and creation 

entrepreneurs,” European Management 

Journal, vol. 35, no. 2, pp. 198–210, Apr. 

2017, doi: 10.1016/j.emj.2017.01.001. 

[50] S. Konsti-Laakso, T. Pihkala, and S. Kraus, 

“Facilitating SME Innovation Capability 

through Business Networking,” Creativity 

and Innovation Management, vol. 21, no. 1, 

pp. 93–105, Mar. 2012, doi: 

10.1111/j.1467-8691.2011.00623.x. 

[51] B. Schoonjans, P. van Cauwenberge, and H. 

vander Bauwhede, “Formal business 

networking and SME growth,” Small 

Business Economics, vol. 41, no. 1, pp. 

169–181, Jun. 2013, doi: 10.1007/s11187-

011-9408-6. 

[52] S. Gronum, M.-L. Verreynne, and T. 

Kastelle, “The Role of Networks in Small 

and Medium-Sized Enterprise Innovation 

and Firm Performance,” Journal of Small 

Business Management, vol. 50, no. 2, pp. 

257–282, Apr. 2012, doi: 10.1111/j.1540-

627X.2012.00353.x. 

[53] G. Sullivan Mort and J. Weerawardena, 

“Networking capability and international 

entrepreneurship,” International Marketing 

Review, vol. 23, no. 5, pp. 549–572, Sep. 

2006, doi: 10.1108/02651330610703445. 

[54] M. Mitrega, S. Forkmann, G. Zaefarian, and 

S. C. Henneberg, “Networking capability in 

supplier relationships and its impact on 

product innovation and firm performance,” 

International Journal of Operations & 

Production Management, vol. 37, no. 5, pp. 

577–606, May 2017, doi: 10.1108/IJOPM-

11-2014-0517. 

[55] J. Mu, E. Thomas, G. Peng, and A. di 

Benedetto, “Strategic orientation and new 

product development performance: The role 

of networking capability and networking 

ability,” Industrial Marketing Management, 

vol. 64, pp. 187–201, Jul. 2017, doi: 

10.1016/j.indmarman.2016.09.007. 

[56] Å. Yderfält and T. Roxenhall, “Real estate 

business model innovation and the impact 

of ego network structure,” Management 

WSEAS TRANSACTIONS on INFORMATION SCIENCE and APPLICATIONS 
DOI: 10.37394/23209.2023.20.21

Pinpin Bhaktiar, Tirta Nugraha Mursitama, 
Idris Gautama So, Sri Bramantoro Abdinagoro, 

Diena Dwidienawati

E-ISSN: 2224-3402 186 Volume 20, 2023



Research Review, vol. 40, no. 6, pp. 648–

670, Jun. 2017, doi: 10.1108/MRR-11-

2016-0253. 

[57] G. P. Huber, “Organizational Learning: The 

Contributing Processes and the Literatures,” 

Organization Science, vol. 2, no. 1, pp. 88–

115, Feb. 1991, doi: 10.1287/orsc.2.1.88. 

[58] S. F. Slater and J. C. Narver, “Market 

Orientation and the Learning Organization,” 

J Mark, vol. 59, pp. 63–74, 1995. 

[59] P. Jerez-Gómez, J. Céspedes-Lorente, and 

R. Valle-Cabrera, “Organizational learning 

capability: a proposal of measurement,” J 

Bus Res, vol. 58, no. 6, pp. 715–725, Jun. 

2005, doi: 10.1016/j.jbusres.2003.11.002. 

[60] W. Zhou, H. Hu, and X. Shi, “Does 

organizational learning lead to higher firm 

performance?,” The Learning Organization, 

vol. 22, no. 5, pp. 271–288, Jul. 2015, doi: 

10.1108/TLO-10-2012-0061. 

[61] M. Zollo and S. G. Winter, “Deliberate 

Learning and the Evolution of Dynamic 

Capabilities,” Organization Science, vol. 

13, no. 3, pp. 339–351, Jun. 2002, doi: 

10.1287/orsc.13.3.339.2780. 

[62] W. M. Cohen and D. A. Levinthal, 

“Absorptive Capacity: A New Perspective 

on Learning and Innovation,” Adm Sci Q, 

vol. 35, no. 1, pp. 128–152, 1990. 

[63] V. J. García‐ Morales, F. J. 

Llorens‐ Montes, and A. J. Verdú‐ Jover, 

“Antecedents and consequences of 

organizational innovation and 

organizational learning in 

entrepreneurship,” Industrial Management 

& Data Systems, vol. 106, no. 1, pp. 21–42, 

Jan. 2006, doi: 

10.1108/02635570610642940. 

[64] I. Chaston, B. Badger, and E. S. Smith, 

“Organisational learning: research issues 

and application in SME sector  firms,” 

Journal of Entrepreneurial Behavior & 

Model Research, 1999. 

[65] P. Senge, peter senge and the learning 

organization. 2008. 

[66] S. C. Goh, C. Elliott, and T. K. Quon, “The 

relationship between learning capability and 

organizational performance,” The Learning 

Organization, vol. 19, no. 2, pp. 92–108, 

Mar. 2012, doi: 

10.1108/09696471211201461. 

[67] E. Domínguez Escrig, F. F. Mallén Broch, 

R. Chiva Gómez, and R. Lapiedra Alcamí, 

“How does altruistic leader behavior foster 

radical innovation? The mediating effect of 

organizational learning capability,” 

Leadership & Organization Development 

Journal, vol. 37, no. 8, pp. 1056–1082, 

Nov. 2016, doi: 10.1108/LODJ-03-2015-

0050. 

[68] S. Kraus, I. Kauranen, and C. Henning 

Reschke, “Identification of domains for a 

new conceptual model of strategic 

entrepreneurship using the configuration 

approach,” Management Research Review, 

vol. 34, no. 1, pp. 58–74, Jan. 2011, doi: 

10.1108/01409171111096478. 

[69] L. W. Hooi and K. Sing Ngui, “Enhancing 

organizational performance of Malaysian 

SMEs,” Int J Manpow, vol. 35, no. 7, pp. 

973–995, Sep. 2014, doi: 10.1108/IJM-04-

2012-0059. 

[70] L. Altinay, M. Madanoglu, G. de Vita, H. 

Arasli, and Y. Ekinci, “The Interface 

between Organizational Learning 

Capability, Entrepreneurial Orientation, and 

SME Growth,” Journal of Small Business 

Management, vol. 54, no. 3, pp. 871–891, 

Jul. 2016, doi: 10.1111/jsbm.12219. 

[71] S. Mantok, H. Sekhon, G. K. Sahi, and P. 

Jones, “Entrepreneurial orientation and the 

mediating role of organisational learning 

amongst Indian S-SMEs,” Journal of Small 

Business and Enterprise Development, vol. 

26, no. 5, pp. 641–660, Nov. 2019, doi: 

10.1108/JSBED-07-2018-0215. 

[72] S. Dhir and S. Dhir, “Role of ambidexterity 

and learning capability in firm 

performance,” VINE Journal of Information 

and Knowledge Management Systems, vol. 

48, no. 4, pp. 517–536, Nov. 2018, doi: 

10.1108/VJIKMS-10-2017-0073. 

[73] B. Hu, “Linking business models with 

technological innovation performance 

through organizational learning,” European 

Management Journal, vol. 32, no. 4, pp. 

587–595, Aug. 2014, doi: 

10.1016/j.emj.2013.10.009. 

[74] H. Salojärvi, A. Tarkiainen, P. Ritala, and 

L.-M. Sainio, “Antecedents and 

consequences of business model innovation 

capability,” The International Society for 

Professional Innovation Management 

(ISPIM), 2015. 

[75] S. H. Khan, A. Majid, M. Yasir, and A. 

Javed, “Social capital and business model 

innovation in SMEs: do organizational 

learning capabilities and entrepreneurial 

orientation really matter?,” European 

Journal of Innovation Management, 2020. 

WSEAS TRANSACTIONS on INFORMATION SCIENCE and APPLICATIONS 
DOI: 10.37394/23209.2023.20.21

Pinpin Bhaktiar, Tirta Nugraha Mursitama, 
Idris Gautama So, Sri Bramantoro Abdinagoro, 

Diena Dwidienawati

E-ISSN: 2224-3402 187 Volume 20, 2023



[76] T. Clauss, “Measuring business model 

innovation: conceptualization, scale 

development, and proof of performance,” 

R&D Management, vol. 47, no. 3, pp. 385–

403, 2017. 

[77] M. Bashir and R. Verma, “Internal factors 

&amp; consequences of business model 

innovation,” Management Decision, vol. 57, 

no. 1, pp. 262–290, Jan. 2019, doi: 

10.1108/MD-11-2016-0784. 

[78] S. Trimi and J. Berbegal-Mirabent, 

“Business model innovation in 

entrepreneurship,” International 

Entrepreneurship and Management 

Journal, vol. 8, no. 4, pp. 449–465, Dec. 

2012, doi: 10.1007/s11365-012-0234-3. 

[79] M. Cucculelli and C. Bettinelli, “Business 

models, intangibles and firm performance: 

evidence on corporate entrepreneurship 

from Italian manufacturing SMEs,” Small 

Business Economics, vol. 45, no. 2, pp. 

329–350, Aug. 2015, doi: 10.1007/s11187-

015-9631-7. 

[80] R. K. Pati, M. K. Nandakumar, A. 

Ghobadian, R. D. Ireland, and N. O’Regan, 

“Business model design–performance 

relationship under external and internal 

contingencies: Evidence from SMEs in an 

emerging economy,” Long Range Plann, 

vol. 51, no. 5, pp. 750–769, Oct. 2018, doi: 

10.1016/j.lrp.2018.01.001. 

[81] O. Osiyevskyy, G. Shirokova, and P. Ritala, 

“Exploration and exploitation in crisis 

environment: Implications for level and 

variability of firm performance,” J Bus Res, 

vol. 114, pp. 227–239, Jun. 2020, doi: 

10.1016/j.jbusres.2020.04.015. 

[82] C. Zott and R. Amit, “Business Model 

Design and the Performance of 

Entrepreneurial Firms,” Organization 

Science, vol. 18, no. 2, pp. 181–199, Apr. 

2007, doi: 10.1287/orsc.1060.0232. 

[83] J. F. Hair Jr, M. Sarstedt, L. Hopkins, and 

V. G. Kuppelwieser, “Partial least squares 

structural equation modeling (PLS-SEM),” 

European Business Review, 2017. 

[84] I. M. Prieto and E. Revilla, “Assessing the 

Impact of Learning Capability on Business 

Performance: Empirical Evidence from 

Spain,” Manag Learn, vol. 37, no. 4, pp. 

499–522, Dec. 2006, doi: 

10.1177/1350507606070222. 

[85] F. Ricciardi, A. Zardini and C Rossignoli, 

“Organizational dynamism and adaptive 

business model innovation: The triple 
paradox configuration,” J Bus Res, vol. 

69(11) 

  

 

Contribution of Individual Authors to the 

Creation of a Scientific Article (Ghostwriting 

Policy) 

-Pinpin Bakhtiar, Tirta Nugraha Mursitama, Idris 

Gautama So, Sri Bramantoro Abdinagoro carried 

out the conceptualization, methodology, validation, 

and reviewing manuscript.  

-Pinpin Bakthiar also carried out the investigation. 

-Pinpin Bakthiar and Diena Dwidienawati carried 

out analysis, writing manuscript, and editing. 

 

Sources of Funding for Research Presented in a 

Scientific Article or Scientific Article Itself 

The work was supported by the Bina Nusantara 

University 

 

Conflict of Interest 

The authors have no conflict of interest to declare.  

 

Creative Commons Attribution License 4.0 

(Attribution 4.0 International, CC BY 4.0) 

This article is published under the terms of the 

Creative Commons Attribution License 4.0 

https://creativecommons.org/licenses/by/4.0/deed.e

n_US 

 

 
 

WSEAS TRANSACTIONS on INFORMATION SCIENCE and APPLICATIONS 
DOI: 10.37394/23209.2023.20.21

Pinpin Bhaktiar, Tirta Nugraha Mursitama, 
Idris Gautama So, Sri Bramantoro Abdinagoro, 

Diena Dwidienawati

E-ISSN: 2224-3402 188 Volume 20, 2023

https://creativecommons.org/licenses/by/4.0/deed.en_US
https://creativecommons.org/licenses/by/4.0/deed.en_US



